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High energy and laughter
cornerstones to presentations

By Janet Jones Kendall

said. “Tt will be a call to parficipants to
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D ave Weber's high-energy

get outside of their comfort
zones and have a shift of vision
away from the things causing
struggles in their lives.”

The “spread thin"” session

delivery and entertaining
style make him a highly
sought-after speaker.

Weber, who has spoken

publicly more than 100 times,

will bring that pumped-up
energy to the 2007 South-
east Accounting Show,
presented by the Georgia
Society of Certified
Public Accountants, later
this month.
He will present two
programs, “Overcom-
ing Life’s Goliaths” and
“I'm Spread So Thin
You Can See Thru Me
— Advanced Time and
Detail Management.”
“Overcoming Life’s
Goliaths” will set the
tone for the entire confer-
ence, Weber said, adding
Goliaths are barriers,
obstacles and challenges
people face and the
session will focus on the
power of shifting vision so
people are not filled with
fear and anxiety as they
face their Goliaths,

“The presentation will be very fast,
very fun and very high-energy,” Weber

will teach participants how to

deal with everything in their

life so nothing falls between

DAVE WEBER
CEO and president of

Kennesaw-based Weber
& Associates Inc.

Programs: “Cvercoming
Life's Goliaths™ and “I'm
Spread So Thin You Can
See Thru Me — Advanced
Time and Detail
Management”

Professional highlight:
Weber's success is evi-
dent in the feedback he
has received from audi-
ences, °| have a three-
inch-thick file of letters
from people that have
heard me speak over the
years and my presenta-
tion impacted their life
for the better;” he said.

the cracks.

“This audience is splat-
tered, smothered and
covered and there is not
enough of them to go
around,” he said. “This
session will be very skills-
and techniques-hased.”

Weber, an honors
graduate from Mercer
University, captained the
university's NCAA Divi-
sion I soccer and
volleyball teams for
three years and received
All-Conference honors in
both sports.

As a sales representa-
tive for Motorola Inc.,
Weber received more
than 15 outstanding
sales awards, including
the “Top 10" award each
year. In 1987, he started
his own speaking and

training firm, Kennesaw-based Weber &
Associates Inc.




